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7 would like to let you know that we will give 
you $50 every time you sign on a friend or 
family member before April 30th. This will 
assist you in adding more friends and family to 
your Talk list and in keeping in touch. Well be 
happy to mail out a 500-hour Free trial disc of 
our Latest Software to your friend or family member 
has been a member for 90days t well mail you a 
check for $50! 

Who do you have in mind? 

If NO: 11 OK Happy we were able to assist 
today 11 

If YES: "Great, Pll just process this order for 
the Free Trial Software to be mailed out 
immediately Who else would you like us to 
send a Free Trial Software package to?" 

Thank you and have a great day" 
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for more details?" 
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May I connect you for more details?" 
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